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IMEPCOHAJIIBALISI TOBAPIB SIK KJIIOUOBHUHM TPEHJ CYYACHOI
TOBAPHOI TOJITUKHU

MeTa. CraTTs IpUcBsiYeHa JOCIIIKEHHIO IIepCoHaTizallii TOBapiB SK iHHOBALITHOTO IHCTPYMEHTY Cy4acHOI TOBapHOL
TIONITUKY MIANPUEMCTB, IO CHPUSE MiIBUIICHHIO €EKTHBHOCTI MAPKETHHIOBOI JIISUTHOCTI B YMOBaX JTUHAMIYHHX
3MiH PHUHKOBOrO cepenoBumia. MeTtomuka. sl NOCSTHEHHS ITOCTaBJIEHOI METH JIOCHIPKEHHS BUKOPHCTaHO
3araJbHOHAyKOBI Ta CIelialbHI METOH Mi3HaHHA. 30KpeMa, y poOOoTi 3aCTOCOBAHO METOAW aHaJli3y Ta CHHTE3Y,
TIOPIiBHSUIBHOTO aHaJli3y, a TaKoX KEHC-METOll, IO JIO3BOJISIE BHBYMTH IPAaKTHYHI IPUKIAIH BIPOBAPKEHHS
MepCOHAMI3aIll y ToBapHy NMOJITHKY. Pe3yjbTath. Y pe3yibTati JAOCHIIPKEHHS OylIO CHCTEMAaTH30BAaHO OCHOBHI
(dbopMu niepcoHanizaiii, IHCTpYMEHTH ii peanizailii Ta BIUIMB HA TIOBEIHKY CIIO)KMBAYIiB 1 KOHKYPEHTOCIIPOMOXKHICTh
MiAPUEMCTB. AKIIEHTOBaHO YBary Ha TOMY, IIO B YMOBaX BHCOKOi KOHKYPEHII Ta TepeHacHYeHHs PHHKY
CTaHIAPTHUMH TIPOMO3UIISIMH, MEPCOHAI3alls CTa€ OAHUM i3 Halle(eKTUBHIIIMX IHCTPYMEHTIB 3a0e3reueHHs
JIOBTOCTPOKOBOi KOHKYpPEHTHOI mepeBard. Cepen HaHOLIbII TOMMPEHUX 1HCTPYMEHTIB pealizalii nepcoHasizarii
TOBapiB BUJLIEHO 30ip 1 aHani3 naHux npo cnoxuBadiB, CRM-cucremu, nepconasizoBaHi email-po3cuiku, MacoBy
KaCTOMI3allil0 TPOAYKTIB, AITOPUTMU PEKOMEHAAIlill, TapreTHMHT 1 peTapreTHHI, 4ar-00TH 3 TMepCoHalli3alli€eo,
AR/VR-texHomorii [is mepconanizariii. 3a3HaueHo, Mo MepCoHaNi3allisi TOBapiB CYPOBOLKYETHCS PSIIOM OOMEXEHb
Ta BUKJIUKIB, SIKi MOXKYTh CTPUMYBATH ii e()eKTUBHE BIPOBA/IKEHHS B MAPKETHHIOBY MPAKTHKY mignpuemcts. Cepen
KITFOYOBUX 0ap'epiB BHOKPEMJICHO BHUCOKY BapTiCTh BIPOBA/DKEHHS HU(POBUX TEXHOJOTiH, MOTpeOy B 3HAYHUX
o0csirax JIOCTOBIPHMX [aHWUX TPO CHOXKWBAdiB, PU3MKH TMOPYIIEHHsS KOH(IACHIIHHOCTI, a TaKOX CKIAIHICTh
3abe3neueHHs] 0anaHCy MK CTaHAapPTU30BaHMM BHPOOHHIITBOM 1 iHAMBIIyalTi30BAaHMMHU OYiKYBaHHSMH KJIIEHTIB.
HaykoBa HoBu3Ha. HaykoBa HOBHM3HA JIOCIIKEHHS MOJISATAE B YTOYHEHHI 3MICTy IEPCOHANII3ALIT K IHCTPYMEHTY
Cy4acHOI TOBapHOI IOJITHKHY, ii cucTemMaTu3alii 3a popmaMu Ta 3ac00aMu peanizallii, a TAKoXK y BU3HAUEHHI TIepeBar,
0o0MeXeHb Ta BUKIIUKIB IepcoHalizalii ToBapiB y KOHTEKCTI 1l BIUIMBY Ha MapKETHHIOBY €()eKTHUBHICTh Cy0’€KTIiB
nianpuemuunrea. [lpakTuyna 3HauuMicTb. [IpakTHuHa 3HAYMMICTH CTATTI MOJSITa€ B PO3pPOOLI CTPYKTYPOBAaHOT
CHUCTEMH IHCTPYMEHTIB IepcoHaii3amii, sika Moke OyTH BHKOPHCTaHA MiJANPUEMCTBAMU JUIsi TOOYIOBH
KJIIEHTOOPi€EHTOBAHOI TOBAPHOI MOJITHKH Ta TiIBUILCHHS PE3YJIbTATUBHOCTI MAPKETUHIOBUX CTpATETii

Kniouogi cnosa: mepcoHaiizaliisi ToBapiB, TOBapHa MOJITHKA, MapKETHHT, KacTOMi3allisi, CIO)KHBYA IIOBEIIHKA,
KOHKYPEHTOCIPOMOXKHICTh

ITocTanoBKa MpoodeMu

Sk BimoMo, KITFOYOBY pONb y CHCTEMi MapKETHHTOBOI MISIIBHOCTI MIAMPUEMCTBA BiAirpae TOBapHa
MOJTITHKA, a/PKe caMe BOHA BH3HAYa€ HOro CIPOMOXKHICTh €EKTHBHO pearyBaTh Ha MOTPeOW pPUHKY,
MIATPUMYBAaTH KOHKYPEHTOCIIPOMOXKHICTb, 3MIIIHIOBATH MTO3MIII1 Ha IUTHOBUX CETMEHTaX i 3a0e3meuyBaTu
CTaOUTPHUI PO3BUTOK Yy JIOBITOCTPOKOBIM  IEPCIEKTHBL. YMOBH CYYacHOI EKOHOMIKH, IO
XapaKTepU3yIOTHCS BUCOKHUM pPIiBHEM IUHAMIKH, KOHKYPEHIli Ta TEXHOJOTIYHWUX 3MiH, BUMAraroTh Bif
Cy0’€KTiB TOCTIOAAPIOBAHHS IIOCTIHHOTO BAOCKOHAJIEHHS MiAXO/IB /IO YIPABIiHHS TOBAPHOI MOIITHKOIO.
Sk moka3ye TpaKTHKa, ONHUM i3 HAWUNOTYXHIIINX TPEHIIB, SKWHA Jefaii aKTUBHINlE BIUIMBAaE Ha
TpaHc(oOpMaIlifo OCTAaHHBOI, € TepcoHami3amis ToBapiB. CydacHi CIIOKHMBadi MparHyTh OTPUMYBaTH HE
MIPOCTO TOBApPH, a PIllIeHHs], SKi BPaXOBYIOTh iXHI IHAWBIMyaJlbHI BIOAOOAHHS, CTHIIb XKHUTTS, MIHHOCTI Ta
cnequdiuni notpedu. CTaHAapTU30BaHI MPOMO3HULIl MOCTYIOBO BTPAdalOTh NPUBAOIMBICTH AJISl PUHKY,
HATOMICTh aKTyaJIbHUMHU CTalOTh HPOAYKTH, IO JEMOHCTPYIOTH PO3YMIHHS YHIKaJbHOCTI KOXKHOT'O
KITIEHTA.

[lepconamizamiss ToBapiB CTae He JHIIE 3aCOO0OM TMiABHINEHHS 33J0BOJIEHOCTI CIIOKMBAUiB, alle i
Ba)KJIMBOIO CKIIJIOBOO MTOOY/TOBH JIOSUTBHOCTI, Tu(epeHIiiallii OpeH 1y Ta CTBOPEHHS CTilIKOi KOHKYPEHTHOT
nepeBaru. BukopucTaHHs iHCTPYMEHTIB TepCOHai3allii, 30KpeMa Ha OCHOBI aHaJi3y NaHuX, HMU(POBUX
TEXHOJIOri# Ta iHTerpauii 3 cucremamu CRM, n03BOIsIE MiAIPHEMCTBAM THYYKO pearyBaTH Ha 3MiHH y
MOBEIHLI CTIOKMBaviB Ta eeKTUBHO (PopMyBaTH iHIUBIAyali30BaHi TOBAPHI MPOIO3HUILL.
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AHAai3 0CTAHHIX JOCHITKeHb i my0aikaniii

JocnimKkeHHIo TOBapHOiI MOMITUKY MPHUCBAYCHO HU3KY Mpalb BITYU3HSHUX Ta 3apyOiKHUX HAYKOBIIIB,
SK1 PO3TIAAIOTH il K KIIOUOBHIA €eMEHT KOMIUIEKCY MapKeTHHTY mignpueMmcTtBa [1-3], akueHTyIoTh
yBary Ha YNpaBlliHHI aCOPTUMEHTOM, >KMUTTEBHUM LIHKIOM TOBapy, OpEHOMHIOM Ta iHHOBaliHHUMHU
MiAX0AaMu 10 po3poOkH MponykTiB [4—6]. OkpeMy yBary NpHIUIEHO BIUIMBY HU(PPOBHX TEXHOJIOTIH Ha
3MiHy CIIO)KWBYHX OUiKYBaHb 1 METOJIB TOBapHOi nudepenuianii [7-9], a Takox poii mepcoHamizamii sk
CKJIaJIOBOI CTpaTeriyHoro nozuiionysanss [10].

VY (dokyci cydacHUX JOCTIIKEHB TIEPCOHAI3AIlIS PO3MIIAIAETCS K IHCTPYMEHT aIarnTallil mpormo3uilii
N0 IHIUBIAYaJIbHUX XapaKTEPUCTHK CIIOXKUBAYIB — COIialbHHUX, AeMorpadiuyHuX, MOBEAIHKOBUX abo
ncuxorpadiuamx [11-12]. Jleski aBTopu MiIKPECTIOOTH ii 3HaUeHHs Y (hOPMYBaHHI eMOIITHOTO 3B 53Ky 3
KJIIEHTOM, TI00Y/10B1 OPEHI0BOT JIOSUIBHOCTI Ta 30UIBIIEHH] CIIOYKUBYOI IIIHHOCTI NpoaykTy [13—14]. IHumi
X aKIEHTYIOTh yBary Ha BUKOPHCTaHHI MEPCOHATI30BaHMX PEKOMEH/IaIliii, MAaCOBOrO KacTOMi3yBaHHS Ta
U(POBUX MIATHOPM SIK OCHOBH MEPCOHI(iKOBaHOI TOBapHOI mosiTHkU [15-16].

3 omisay Ha 3pOCTaluy CKIAJHICTh CIHOXHBYOI TOBEMIHKM Ta HEOOXITHICTh ePEeKTUBHOIO
MO3HIIIOHYBaHHS TOBAapiB HA BUCOKO KOHKYPEHTHHX PHHKAaX, IUTaHHs MepcoHani3alii HabyBae He JUIIe
MPAKTUYHOTO, & i TEOPETUYHOTO 3HAYEHHs. Y 3B’S3Ky 3 IIMM aKTyaJlbHUM € KOMILUIEKCHE JOCIiKEHHS
MepcoHamizallii K KIIOYOBOTO TPEHJIy CY4acHOi TOBApHOI MOJITHKH, 3 ypaxyBaHHSIM il METONUYHUX
MiJXO0/1iB, TEXHOJOTYHUX MOXKIJIMBOCTEH Ta MAPKETHHIOBOTO €PEKTY.

@DopMyBaHHS el cTaTTi

MerToro TOCTiIXKEHHS € BUCBITIICHHS IIEPCOHAI3AIlii TOBAPIB SIK KIFOYOBOTO TPEH Y TOBAPHOI MOJITUKA
4yepe3 MpHU3MYy TEOPETHYHOro y3arajbHEHHS i CyTHOCTI, KIIOUOBHUX (OpPM, IHCTPYMEHTIB peaiizamii Ta
nepeBar B yMOBax TpaHcopMallii pHHKOBOI'O CEPETOBUIIA.

BukJiag ocHOBHOT0 MaTepianxy 10cTiaKeHHsI

Hacamnepen HeoOXiqHO 3a3HAYMTH, IO CHOI'OJHI, B YMOBaX IOCHIICHOI KOHKYPEHIIil, JMHAMIYHOIO
PO3BUTKY MUGPOBUX TEXHOJIOTIN Ta 3MIHM TOBEIIHKH CIIOKUBAYIB, TPAMUIIHHAN miaxix g0 GpopmMyBaHHS
TOBapHOi TONITUKH BTpadae epeKTUBHICTh, HATOMICTh IONTUPEHHsS HAaOyBarOTh HOBITHI MiAXOMH, SKi
TPYHTYIOTHCSl Ha IHHOBAI[IIHIH Ta KII€HTOOPI€EHTOBaHIA CUCTEMaX YIPaBIiHHS TOBAPHUM HOPTQETeM.

Cepen mpOBITHMX HOBITHIX MiAXOMIB €()EKTHUBHUM IHCTPYMEHTOM CTBOPEHHS IHIWBIdyali30BaHOTO
CHOXXHBYOTO OCBiy, SIKAW CIPUSE 3MIMHEHHIO JIOSIBHOCTI KITIEHTIB, MJBUIIEHHIO iX 3aJ0BOJIEHOCTI Ta
(hopMyBaHHIO JOBrOCTPOKOBHX BiTHOCHH 13 OpEHIIOM BHCTYIA€ TEpPCOHATI3AIlisi TOBapiB. 3 MPaKTHUKU
BiIOMO, IIIO caMe MepCOHANI3aIlis Ja€ 3MOry cy0’€KTaM MiANPHUEMHUIITBA ITiUTAIITOBYBATH CBOI TOBapH
ITiJ] KOHKPETHI TOTPeOH Ta OYiKyBaHHS KOKHOTO KITIEHTA, IO CIIPHSIE HAJIarO/KEHHIO TICHIIIOTO KOHTAKTy
3 TIOKYIIIIEM 1 MiJBUIIEHHIO Pe3yIbTaTHBHOCTI MapkeTnHTroBux nii [10]. Lle y cBoto uepry 6e3mocepeanpo
BIUTMBAE HA 3aTaJibHy JMHAMIKY PO3BUTKY Oi3HECY Ta MiIBHUINEHHS HOro KOHKYPEHTOCIIPOMOKHOCTI.

Bapro 3a3HaumTH, MmO BIUIMB TIepCOHANI3aIlii TOBapiB Ha pe3yabTaTH dISUIBHOCTI CyO €KTIB
MIJIPUEMHAITBA € JOBOJI CYTTEBUM. SIK MOKa3ylOTh pe3yiabTaTH JOCIHIMHKEHb aHAIITHYHOI KOMITaHii
Boston Consulting Group, cy0’ekTH miIIpPUEMHHUIITBA, SIKi BIIPOBAHKYIOTh TIEPCOHATI30BaHI MIAXOIN 10
B3a€MOJII 3 KIIIEHTaMHU, MOXYTb JOCSITH 3pOCTaHHS NPUOYTKOBOCTI Ha piBHI 6—10% mBUALIE TOPIBHAHO
3 TUMH, XTO JIOTPUMYETHCS TPAIUIINHUX (CTaHOAPTHUX) MiaXomiB y ToBapHid momrtumi [17]. Le
TIOSICHIOETHCS THM, TII0 TIEPCOHATTI3AIiS CIIPHSIE KPAIIOMY 33/I0BOJICHHIO OUiKYBaHb CIIOKHBAYIB, ITiIBUIIYE
PIBEHB JIOSITBHOCTI, KiIBKICTh IIOBTOPHUX MOKYIIOK 1 PO3MIp CEPETHBOr0 YeKy.

Kpim Toro, 3a paxyHOK OuTbI e)eKTHBHOTO BUKOPUCTAHHS JAHHUX IPO MOBEIIHKY KIIEHTIB, CYy0 €KTH
MiAPUEMHULITBA 34aTHI CKOPOYYBAaTH BUTPATH HA MApKETHHI 1 BOIHOYAC AOCATATH BUIIMX ITOKA3HUKIB
koHBepcii [18]. Takuit epexT MOSCHIOETHCS THM, 1110 TIEPCOHATI30BaH1 TOBiJOMJIEHHS, 3aCHOBaHI Ha aHaTi31
iHTEpeciB, ynoao0aHs i momnepeaHix il KIT€HTIB, € OUTBIIT peJeBaHTHUMH Ta IPUBAOIMBUMU IS IUTHOBOT
aymuTopii. Hampukmias, po3cuiiaHHs eIeKTpOHHUX JIMCTIB i3 peKoMeHaaisMu, chOPMOBAaHUMH Ha OCHOBI
icTopii TOKYIOK, 3HAYHO MiJBHUILYE HMOBIPHICTb BIAKPUTTA MOBIZOMJIEHHS Ta IONANBLIOI KyHiBIIi
3alpONOHOBAHUX TOBapiB. TakuM YWHOM, IEPCOHAII3AIA JTO3BOJSE 3POOMTH MAapKETHHTOBI KaMIIaHii
OUIBII TOUHUMH, aJPECHUMH Ta pe3yabTaTUBHUMH [19].
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BpaxoByroun 3azHaueHe, OYEBHJHO, IO MEpCOHANI3aLlis TOBapiB — Ie MpOIeC ajanTalii TOBapHOI
MPOMO3HIIi TEBHOro Cy0’€KTa MiJIPUEMHUIITBA BIAMOBIIHO JO IHIUBIAyadbHUX TMOTPeO, 3aIUTIB,
ynono0aHb ad0 MOBEIHKOBUX XapaKTEPUCTUK KOHKPETHOIO CIIOKMBAYa Y IITLOBOI IPYIIH.

Bapro 3a3HaunTy, 1m0 MepcoHaizamis OXOIUTIE He Juile Qi3uuHI XapaKTepUCTHKH TOBapy, a i Taki
ENIEMEHTH, SIK YMaKOBKa, CIIOCOOHM JOCTAaBKH, CYNPOBIJHI MOCITYTH, PeKOMEHAAlii 040 BUKOPUCTAHHS
tomo. 3rimHo 3 mociimkeHHsmu JIk. [laiiHa, mepcoHaiizallis € JIOTIYHUM MPOJOBXKEHHSIM MacoBOl
KacToMi3amii (MOXIJIMBOCTI KIII€HTIB BHOUpATH a00 3MIHIOBAaTH XapaKTEPHCTHKH ToBapy (Komip, po3mip,
MaTepial, Au3aiH, PyHKIIIOHATBHICTH TOIIO) Y MeXaX CTaHIapTH30BaHOI M1aT(GOpMH BUPOOHUIITBA), IO
BIJIKPHBAE HOBI MOXKJIMBOCTI I CTBOPEHHSI YHIKAJIBHOI IIIHHOCTI Jyis KitieHTa [20].

VY cydacHOMy MapKETHHTY BUKOPUCTOBYIOTE Pi3HI (OPMHU MEepCOHANI3aIlii, SIKi OXOIJIIOIOTH SIK 30BHIIIH1
aCIeKTH TOBapy (Ou3aifH, MakyBaHHS), Tak i TMOmIi piBHI B3aeMofil (eMollifiHe TMO3UIIIFOBaHHS,
¢dyHKIioHaNBbHA afanTaiis Tomo). KoxHill hopmi mepconamnizaiii npuTaMaHHi MEBHI XapaKTEPUCTHKH Ta
MexaHi3MH peaizanii (Tadm. 1).

Taommsg 1
OcHogHi ¢popmu nepconaxizanii Topapis

dopma . N
N XapaxTepucTuKa Mexani3mu peaizaiii [Mpuknaau 3aCTOCYBaHHS
TiepcoHai3aii
: CTBOPEHHS
HaJaHHs MOKJIMBOCT1 o . . .
. . OHHaI/IH-KOHd)IpraTOpI/I, 1HAUBIAYAJIBHOI'O B3YTTS
. CIIOXHBAYEBi MOBHICTIO . . ) .
[nnuBinyansHa inTerparis 3 CRM, (Nike By You), nu3aiin
o ¢dbopmyBatu Burisi abo
HepcoHai3aIlisa X .. BHUPOOHHUIITBO Ha HoyTOyKa (Dell),
(G yHKIIT TOBapy Mij CBOI . . .
3aMOBJICHHSI rpaBitOBaHHs iMEHI Ha
CMaKH Ta IOTpeOH
aKcecyapax
Opi€HTaIlisl HA KOHKPETHI
U CIIOXKMBAYiB i3 CErMEHTALlis] PUHK .
oy CHTAIIA PUHKY, HPOAYKTH JJISl CIOPTCMEHIB,
CermenroBana noxiOHIMU aHaJNITHKA JaHUX, LT
o . " BEraiB, JiTeH, JITHIX
nepcoHai3amis XapaKTePUCTUKAMH, ajlanTanis ToBapHOI N
e . Jrofel ToImo
norpebamu abo cTHIeM JIHIMKY MiJ] CeTMEHT
KHTTS.
ajlanTanis ToBapHO] . o . .
" Te0TapreTHHT, Ce30HHI JiTHI Bepcii HanoiB, 3MMOBI
Konrtexctha HPOMO3HLIT 10 KOHKPETHOT A
S NPOMO3ML1, Oxi€BHIA IIMHYU, TPOMO-TOBApH 10
nepcoHai3amis cutyauii abo ymoB :
MapKETHHT CBAT a00 (ecTHBAIIB
BUKOPHCTaHHS IPOAYKTY
MOXKJIMBICTh 3MIHUTH OHJIAlH-IN3aiHePH, .
. . . KOHCTPYKTOPH Ha YIIAKOBIIi
JuzaitHepcbka €CTeTHYHI ITapaMeTpy TOBapy  MOXYNbHI cucteMu, AR-
KacToMizaris (xomnip, hopma, mpudr TEXHOJIONIT 11 WoKoNazy, obi1aHKM
P, QOpMa, WPHQT, . o OJIOKHOTIB 3 iIMEHEM
[IAKyBaHHS TOLIO) Bizyauizarii
MOZYJIBHI IPOLYKTH . .
AYIBHI TIPOYKTH, KOH(Irypallist HOyTOyKa
. o . TEXHOJIOT11 «IIiJKIIFOYH 1 s
®yHK1i0OHABHA mindip GyHKIiOHATY TOBapy BHKOPHCTORVi (omepaTuBHA 1am’ AT,
niepcoHalIi3ais 3aJIeKHO BiJ OTped KIIi€HTa PUCTOBYI», NPOLIECOp), HaJIAIITyBaHHS
KacTOMi30BaHi TeXHIYHi
CMapT-TOIMHHHKA
XapPaKTePHCTUKH
CTBOPEHHS eMOLIIHOT0 . MPOAYKTH 3 COLIaTbHIM
, P ! NepcoHaJIi30BaHe POILYK !
. 3B 53Ky 3 TOBapOM LUIIXOM . . HiITEKCTOM (eKo,
Emouiitna . . HOB1IOMJIEHHS, icTOpii . .
L BpaxyBaHHS LIHHOCTEH, AV XEeHIMeln), cepii ToBapis
TIepCOHAI3aIis Openny, 6maroniiiai

iHTepeciB 1 MOTHBAIIi I
CIIOJKMBaya

1HIIIaTUBH

10 BKJIUBUX TIOIIN
(Beciuis, OBiJICH)

VY minoMy, edexkTHBHICTh peamizamii ¢GopM mepcoHamizamii TOBApHOI MPOMO3ULIl 3aJISKUTH Bij
o€ THAHHS IIU(PPOBUX TEXHOJIOT1H, aHANITUKY Ta KOMYHIKaIlIHHUX IHCTPYMEHTIB, 1110 320€311eYyr0Th OLIbII
rnOoKy Ta eeKTUBHY B3aeMofito 3 KiieHTamu. Cepenl HalOUIbII MOMMPEHUX IHCTPYMEHTIB peasizamii
nepcoHamizalii ToOBapiB BapTO BUAUIMTH 30ip 1 aHami3 gaHux npo crnoxusauis, CRM-cucremn,
MEPCOHANII30BaHI email-po3CUIIKM, MacoBy KaCTOMI3alil0 MPOAYKTIB, aJITOpPUTMH pPEKOMEHJAIlii,
TapreTMHr 1 perapreruHr,  4ar-6otu 3 mepcoHamizamiero,  AR/VR-texnomorii s
nepconamizauii (tadmn. 2) 8, c. 99-106; 9].
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Tabmmmsg 2
OcHoBHI IHCTpyMeHTH peaJi3anii nepconanizanii ToBapis
[HcTpy™menT nepconamizanii ~ CyTh iHCTpYMEHTY
30ip 1 aHANI3 JaHUX TIPO CHCTEeMaTHYHE HAaKONMYEHHS Ta 00pOOKa JaHWX PO MOBEIHKY, TOKYIIKH,

CIIOXKUBAYiB yronobanHs Ta gemorpadiro 3 CRM, corMepesk, CaiTiB TOIIO
ABTOMATH30BaHi IUIATQOPMH IS YIIPABIIHHS KIIIEHTAMH Ta TIEpCOHAITI3aLil
KOMYHIKaIin

CRM-cucremu

[epconaizoBani email- IHIMBIyasIbHI €IEeKTPOHHI TIOBIIOMJIEHHS Ha OCHOBI iHTEpeciB 1 icTopii
PO3CHJIKU TIOKYTIOK

MacoBa kacToMizaris MOXIIUBICTh BUOOPY XapaKTEpPUCTHK TOBapy (Koiip, hopMa, Tu3aiiH,
MIPOYKTIB ¢GyHKIIT) y Mexax Ommii

MalllMHHE HaBYaHHS /IS 11 I00pY TOBapiB UM KOHTEHTY, IO BIANOBiAaE
BIOI00aHHSM KITi€HTa
BU3HAUYECHHS LIJIbOBOI ayUTOPIi Ta MOBTOPHE 3BEPHEHHSI 10 3alliKaBJICHUX

AJNTOpUTMHU peKOMeHIaIlii

TapreruHr i perapreTuar

KOPHCTYBauiB
Yar-6otH 3 IHTENEKTyalIbHI TOMIYHUKH ISl 1HUBITyaJIbHOTO AiajIory, peKoMeH atii
TIEPCOHATI3AIIEI0 Ta BUPIIICHHS MPoOieM
AR/VR-texHomorii st BipTyaJlbHa «IPHMipKa» TOBapy a0o Bizyasi3allisi y IEBHOMY KOHTEKCTI
TepCOHATI3aIli1 (kiMHAaTa, TLJIO TOIIIO)

Bapro 3a3HaunTH, W0 B peajisx ChOrOJCHHS IHCTPYMEHTH I€pCOHaNi3alii ToBapiB aKTHBHO
BIIPOBKYIOTHCS KOMITAHISIMH Y PI3HUX cdepax Ta ramy3sx eKOHOMIKH. He BUHITKOM € 1 BITUM3HSHI
cy0’extn mignpuemHunTea. Hanpuknan, iHrepHer-marazuau Rozetka Ta MAUDAU BHKOPHCTOBYIOTH
aHaJi3 icTopii MOKYIOK 1 meperysiaiB Juis GopMyBaHHS iHIUBIIyalIbHHUX JOOIPOK TOBApiB Ha CalTI Ta y
po3cunkax. Hamionaneuuit mapkermieiic AJIJIO 3a gomomororo CRM-cucrem Hajacuiaae Kili€HTaM
MEpCOHANBHI aKIil, 3HWKKK Ta TPUBITAHHS, BPAXOBYIOUM IXHI YNOJOOAaHHS Ta iCTOPil0 MOKYIOK.
IImatdhopma Prom.ua 3acTocOBye IIepCOHAI30BaHI email-po3CHiIKA 3 ypaxXyBaHHSIM IOMEPEIHIX
3aMOBJICHb 1 TIOITYKOBUX 3aITUTIB KOPUCTYBAUIB.

MacoBy KacToMmizaiio IPOITOHY€E, 30KpeMa, MarasuH YKpaiHCBKHX MomapyHKiB Gifty, me MokHa
CTBOPUTH 1HIWBIMyaJIbHUA NWU3aiH TOJAPYHKOBOI TPOAYKIii, JIMCTIBOK Ta MaKyBaHHSA. AJITOPUTMH
pexoMeHaaniii ehpextuBHO BHUKopucToBye miathopma MEGOGO, npomnonyroun (GiuIBMH Ta Cepiaid Ha
OCHOBI BIIOJ00AaHMX JKaHPIB Ta MeperiafiB. Y cdepi TapreTMHry Ta pPETapreTHHTY BiI3HAYAIOTHCS
iHTepHeT-MarasuHu rinepmapkeriB  Epicentrk.ua, Foxtrot ta Comfy, ski moka3ylOTh KOpHCTyBadam
peKIaMy IeperisiHyTHX TOBapiB y comianbHuX Mepekax Ta Google.

VY minoMy 3acTocyBaHHS IHCTPYMEHTIB IEpCOHANI3amii crpuse OuThIn riaumOOKOMY pPO3YMIHHIO Ta
BpaxyBaHHIO IHIWBIAyaJbHUX TOTpPe0 1 TMOBENIHKM CIIOKHMBAdiB, IO, Y CBOIO Hepry, 3a0e3medye
(hopMyBaHHS JOBIOCTPOKOBHX, OPI€HTOBAaHWX HA B3a€EMHY BHUTOQYy BIAHOCHH 1 3HAYHE ITiIBUIIEHHS
MapKeTHHT0BO1 e(peKTHBHOCTI Cy0’€KTiB MiANMPHEMHHUNTBA. PazoM 3 THM, mepcoHaNi3aIlisi T03BOJISIE
OIITUMI3YBaTH BUKOPHCTaHHS MapKETHHTOBHUX PECYpCiB IUIAXOM IiIBUIIEHHS TOYHOCTI CErMEHTallii Ta
TapreTUHTy, M0 TPU3BOAMWTH IO 3pPOCTaHHS KOHBEpCii 1 cepeaHboro oOcsary mponmaxiB. BomHowac
IHTETpalis aHANITHYHUX IHCTPYMEHTIB 1 NH(POBHX TEXHONOTIH MiABUINYE SKICTH B3aeMOmii i3
CHOXHMBa4YeM, 3a0e3leuye OImepaTUBHY aanTallito Oi3HEC-TPOIECiB 0 3MiH CIIOKUBUYOI MOBEMIHKH Ta
PUHKOBOI KOH IOHKTYpPH. Y pe3yJbTaTi Iie 3MII[HIO€ KOHKYPEHTHI MO3WIi MiAPHUEMCTB 1 cripuse ixHii
CTIMKOCTI Ta TWHAMIYHOMY PO3BUTKY B YMOBaX Cy4aCHOTO PUHKOBOTO CEpPEIOBHIIIA.

3arajgoM BUKOPHUCTaHHS Cy0 €KTaMH MiANMPUEMHHIIBKOI AISITFHOCTI MTEPCOHAITI3AIT TOBapiB SK JI€EBOTO
IHCTpyMeHTa MiABHIEHHS e()EeKTUBHOCTI MapKETHMHTOBOi MONITHKW IO03BOJISIE BHIUIMTH ii KOHKpPETHI
TepeBary SK JUTsl MiIPUEMCTB, TaK 1 U1 criokuBadiB (Tabm. 3). Sk BimoMo, Gi3HeC OTPUMYE MOXIIUBICTh
THYYKO pearyBaTH Ha 3MiHM B CIIO)KMBYOMY IONHUTI Ta AUQEpeHLIIOBaTUCS HAa PUHKY, a KIIE€HTH —
MPOAYKTH, M0 MaKCHMAJIbHO BiJIIOBIAIOTh iXHIM OYiKyBaHHSM Ta iHIUBiAyaIbHUM morpedam. OmHak,
TIOTIPH YMCIIEHH] TIepeBary, MepcoHai3aIlisi TOBapiB CyIPOBOKYETHCS PAIOM OOMEKEHb Ta BHKIIMKIB, SKi
MOXYTh CTPUMYBATH ii e(eKTHUBHE BIIPOBAKEHHS B MAapKETUHIOBY HPAKTUKY MignpueMcTB. OTHUM i3
HaHCYTTEBIMMX Oap’€epiB € BUCOKA BapTICTh peaizallil mepcoHaNi30BaHUX MiaxoaiB. [l TOBHOIIIHHOTO
(YyHKLIOHYBaHHSI IepcoHali3alii HeoOXigHO, SK MPaBUIIO, BIPOBAKYBAaTH JOPOroBapTicCHI HUPOBi
pimennsa, Ttaki sk CRM-cucremu, aHamiTMuHi TatpopMyd Ha 0a3l IITYYHOTO IHTENEKTY, MOIYIi
pexoMeHanii Tomo. KpiM Toro, 3HauHi pecypcu BUTpadaroThes Ha 30ip, 30epiraHHs Ta 00poOKYy BENHKUX
00CSTiB TaHUX MPO CIOXKHUBAYIB.
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Tabnung 3

IlepeBarn nepconasnizanii Topapis

IlepeBaru

Jist mianpuemcTBa

Jns cnoxkuBaua

Buma BiamoBiaHicTb
morpedbam

CTBOPCHHS TOBapiB, OPIEHTOBAHUX
Ha KOHKPETHI CCTMEHTH Ta
IHMBITyaJIbHi 3alUTH CIIOKHBAYiB

OTPUMaHHS TOBapiB, MaKCUMaJIbHO
HaONMKEHHX JI0 BIIACHUX TOTPEO,
CTHWJIIO )KHUTTS Ta IHTEPECIB

3pocTaHHS JOSITBHOCTI

3MiLHEHHS AO0BipH 10 OpeHay,
(hopMyBaHHS CTaJIUX BiTHOCHH i3
KIIIEHTaMH

BiTYYTTS BAXKIIUBOCTI Ta
MIEPCOHABHOTO CTaBJICHHS 3 OOKY
Openny

ITigBuIeHHs
KOHKYPEHTOCIIPOMOXKHOCTI

JmudepeHIIialis TOBapHOL
TIPOITO3HILi1, IIOCHJICHHS TTO3HMIH Ha
PHHKY

MOJKJIMBICTh KOPHCTYBATHUCS
VHIKQJIbHUMH, 1HIUBIiTyaJTi30BaHUMHU
MPOITYKTaAMH

EdexruBnicts
MapKETHHTOBHX PillleHb

ONTHMI3allisl pEeKJIAMHUX KaMIIaHii,
TapreToBaHi MPOMO3HUILi,
3MEHILICHHS BUTPAT Ha 3aJy4eHHS

3pYYHICTH y BUOOPI TOBApY 3aBISAKH
peJIeBaHTHUM PEKOMEH/IAIlisIM

KJIIEHTIB

IIBU/IKE OHOBJICHHS MPOJYKTIB 1
MOCITYT Ha OCHOBI aHAJIITHKY 1
KJIIEHTCHKUX JAHUX

MOYKJIMBICTh TIPOJaBaTH TOBAPH 3
JIOIATKOBOIO BapTICTIO 32 paXyHOK
KacToMizaiii

(hopMyBaHHSI MO3UTHBHOTO
OpEeHI0BO-0PiEHTOBAHOTO JIOCBIAY
KOPHCTYBaHHsI

I'HyuKicTh Ta MIBUIKA
ajanraris

olepaTHBHUI BIATYK OpEeH/y Ha HOBI
NoTpeOu, 3MiHY MPiOPUTETIB

eMOIliiHa 3HAYYIIICTh 1 BIUYTTs

ITigBUILIEHHS [IIHHOCTI TOBA . .
JIBHIT H Py YHIKaJIBHOCTI MPUI0aHOTO TOBApY

IMomimnmeHHs CIO)KUBYOTO
noceiny (UX)

3pY4HICTb, IIBUJKICTD 1 KOM(OPT i
4ac B3a€EMOJIi 3 IPOLYKTOM Ta CepBiCOM

HactymauM BUKIIMKOM € CKIAIHICTh YIPABIIHHS JAHUMH, IO CTOCYETHCS SK 1X TEXHIYHOI 0OpOOKH,
TaK 1 3a0e3nedcHHst KoHQiAeHiHHOCTI. CydacHl BUMOTH 10 3aXHCTy MEPCOHAIBHUX AaHUX (HAIpHUKIAL,
pernmamenT GDPR B €C) mepenbauaroTh BHCOKHH pIBEHb BIANOBIMATLHOCTI 3 OOKY MiATPUEMCTB.
[MopyureHHs X HOPM 3arpoXKye mTpadamu Ta permyTaliftHIMI BTpaTaMy. TakuM YHMHOM, ITePCOHATI3AIIs
BHUIMArae He JIMIIE TEXHITHOI, a W IOPUIUIHOI iATOTOBKH.

TpymoMicCTKICT, BIIPOBADKECHHS IIEPCOHANI3AI] TaKOX BHCTYIIA€ CTPUMYBAIBHHM YHHHHKOM.
[ocriiine OHOBIEHHS KIIEHTCHKUX MPOQLTIB, afanTariss KOHTEHTY i KOXXHOT'O CIIOKHBad4a, PO3poOKa
THYYKHX MPOAYKTIB 1 IPOMO3UIIIH — yce I1e MoTpedye 3HaYHNX YaCOBHX 1 KaApoBHUX pecypci. s manoro
Ta CepeHbOro Oi3HECy 1€ MOXKEe CTaTH HAATO OOTSHKIIMBUAM 3aBIIaHHSIM.

Lle ogarM pU3UKOM € WMOBIPHICTH IMOMHJIOK Y TIEpCOHANI3aIii, sIKi MOXXYTh MaTH 3BOPOTHUH e(eKT.
SIKIO aNrOpUTMH HEMPaBHIBHO IHTEPHPETYIOTH JaHi abo cy0’€KT MiANMPUEMHHIITBA HaB’ sI3y€e HAJAMIPHO
IHAMBITyaTi30BaHI MPOIO3HIIii, CIIOKWBAaY MOXe BiTIyTH AUCKOMQOpT abo HemoBipy. Take cipuidHATTS
9acTo MOTipIIye MK OpeHy 1 3HUKYE epeKTUBHICTh MAapPKETHHTOBUX 3yCHIIb.

Kpim Toro, wmacmraboBaHICTh TE€pCOHANI3AMII 3alWINAETHCA MpoOJIeMaTHYHOKW. Benmukum
MIIIIPUEMCTBAM JIOCHTH CKJIATHO 320€3MeYNTH OHAKOBY SAKICTh 1HIUBIAYaIhHOTO MiAXOMY A0 MiUIbIOHIB
KITIEHTIB. ABTOMAaTH3aIlisi YaCTKOBO BHPINIYE 1110 TTPOOIEMY, OHAK 3pOocTae pU3nK Gopmalizallii mporeciB
1 BTpaTH 0OCOOMCTOTO XapaKkTepy B3aEMOIi.

TakumM  4MHOM, TepcoHaNi3allisl TOBapiB, HE3BaKAIOUM HA 11 3HAYHWA TIOTEHINall, ITOBHUHHA
BIIPOBAKYBATHUCS 3 YPaXyBaHHSIM HASIBHUX PECYPCiB, TEXHIYHOI 6a31, BUMOT 3aKOHO/IABCTBA 1 crierudiku
LTbOBOT aynuTopii. YcmimHa peamizaiis I[EepPCOHANI30BaHMX CTpaTerii morpedye 30allaHCOBAHOTO
MiJIXOTY, 1[0 BPaXOBYeE SIK MEPEBary, Tak i MOXKIIMBI HETIOMIKH IIi€1 KOHIIETITil.

BucHoBku

[lincymoBytoumM, BapTO 3a3HAYMTH, IO TEPCOHAII3AIliS TOBapiB € OJHIEI0 3 MPOBITHUX TEHACHIIIH
TpaHcdopMarii cydacHOi TOBapHOI MOJNITHKH, sSka HaOyBae OCOOJNMBOI 3HAYYMIOCTI B YMOBaX BHCOKOI
TypOyJEHTHOCTI PHHKOBOI'O CEPENOBHUINA, 3arOCTPEHHS KOHKYPEHTHOI OOpOTHOM Ta 3pOCTarouMXx
O4iKyBaHb CrIOkHUBaviB. [lepcoHai30BaHi MiXOM B YIPABIiHHI TOBAPHOKO MOJITHKOIO € HEMUHYYHMH. 1X
3aCTOCYBaHHS 3a0e3leuye MOXIMBICTH (HhOpMYBaHHs 1HIAMBITyadi30BaHUX LIHHICHUX MPONO3WLIH, IO
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MaKCHMaJbHO BIiJIIOBIIAIOTh MOTpeOaM KOHKPETHHX CErMEHTIB CIIOXHBA4iB a00 OKPEMHX KIIIEHTIB,
CHPUSIOYH TiIBUIICHHIO PIBHS IXHBOI 33I0BOJICHOCTI, JIOSUTBHOCTI Ta CIIOXKUBYOI TOBIpU JI0 OpeH.y.

Y uinomy, mepcoHali3aiis TOBapiB TOBHHHA PO3TJSAATACA SK HEBi'€MHAa CKIAJ0Ba Cy4acHOI
MapKETHHT'OBOI CTpATerii, 0 J03BOJISE HE JIMIIE MiABUIIIMTYA PE3YJIbTATUBHICTh TOBAPHOI MOJIITHUKY, a U
aJanTyBaTH 11 10 YMOB JMHaMI4HOIO, KII€EHTOOPIEHTOBAHOTO PUHKY, J€ iHAWBIAyallizallisi CIIOKUBYOTO
JIOCBITy BUCTYIIA€ OJIHIEI0 3 KJIIFOUOBHX IIEPEAYMOB CTAJIOr0 PO3BUTKY Oi3HECYy.
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PRODUCT PERSONALIZATION AS A KEY TREND IN MODERN PRODUCT
POLICY

Goal. The article is devoted to the study of the personalization of goods as an innovative tool of modern commaodity
policy of enterprises, which contributes to the increase in the efficiency of marketing activity in the conditions of
dynamic changes in the market environment. Method. General scientific and special methods of cognition were used
to achieve this purpose of research. In particular, the work uses methods of analysis and synthesis, comparative
analysis, as well as a case method, which allows you to study practical examples of personalization in commodity
policy. Results. As a result of the study, the basic forms of personalization, tools for its implementation and influence
on consumer behavior and competitiveness of enterprises were systematized. It is emphasized that in the conditions
of high competition and saturation of the market with standard proposals, personalization becomes one of the most
effective tools for ensuring long term competitive advantage. Among the most common tools for the sale of
personalization of goods are the collection and analysis of consumer data, CRM systems, personalized email mailing,
mass customization of products, recommendations algorithms, targeting and retargeting, chatbots with
personalization, AR/VR technology for personalization. it is noted that the personalization of goods is accompanied
by a number of restrictions and challenges that can restrain its effective introduction into the marketing practice of
enterprises. Among the key barriers, the high cost of introducing digital technologies, the need for considerable
amounts of reliable consumer data, risks of confidential violation, and the complexity of ensuring the balance between
standardized production and individualized customer expectations are highlighted. Scientific novelty. The scientific
novelty of the study is to clarify the content of personalization as a tool of modern commadity policy, its
systematization by forms and means of sale, as well as in determining the advantages, restrictions and challenges of
personalization of goods in the context of its influence on the marketing efficiency of business entities. Practical
significance. The practical importance of the article is to develop a structured system of personalization tools, which
can be used by enterprises to build clientoriented commodity policy and increase the effectiveness of marketing
strategies.

Keywords: personalization of goods, commodity policy, marketing, customization, consumer behavior,
competitiveness
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